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right measurement
leads to
right performance
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Metric NINgoNUBOINIWAINA (Digital Channel)

1.  Website traffic
FusugiisuisulsAlugods:azi0aniikun

2. Unique visitors

FrusugiiiSulsstuiluynnanlugnulugods:azoaninkun

3. Active User (Daily / Weekly / Monthly)
JruougiEeundunduwusnugosnulugounoatfinand

4. Sessions

JrusunsidaiiSulssndelgiowwainsuinugunsnilnaunsnintv Tugous:u:10akl

5.  Bounce rate
IWasiusi vouginunluidulssinazeanlulneninugioyaiwagktinzeoinitu
58A1UdtU (FusunuIBUTsRAKtNIRgaNd209NIU / 9ausuAuantadUNIrKUA) X 100

6. Time on site (Average)
szez10aNlnginaungvsu:iGioanuidules (U9nandn)

7. Pages per session (Average)
Juountinlngioasngiidulss:plunka:zASINvaun

8. Conversion rate (Website)
WosiBusivougnin3ulssna:Atunisiugufisisiosnsiifaiu u ain:idou Sodud
nsonvioya IJusiu
58AUDNU (FAUsUAUARNUFIRRIKUA / FaUdUAUINKUNGUAYKURA) x 100

9. Click-through rate (CTR)
WesiBusivesdruounnmsnanaurifdiosnsifgunudruounsinasidugniany
58ATUINU (TUDUAAN / FIUOU Impression) x 100

10. Search engine ranking
AkLgveuIduTsrIlalnIsidniwanAuniiu search engine WUANAUNDNS:U
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11.

12.

13.

14.

15.

16.

17.

18.

19.

20.

21.

Page load time

s=gz10anlunisinanntinidulss

Inbound link

FuoUEIRUUISUTBABURBUNGaISUTBFVOIIUSUS

Conversion rate by traffic source
WosiBurlunisasy Conversion vodlira:gednAIJuAuNIveINsUAgIgARnIKuUA

I¥U search engine, social media K50 email

Organic search traffic

JuougvIdulssian search engine Inalulfdunisdoluunun

Referral traffic (Website)
FuougiBulsslneuruuIINISulsrdu

Direct traffic (Website)
Fuougibdulsslnaidunisiinnsuuiuniswuw URL Tuiduusnorsos

Engagement Session (Website - Google Analytics)
91UdUVDY Session NUNISAUINNIT 10 Ju1n KSaIUAAINNI 2 KUNVUIU KSouNIs
ussalruneRrmkuals

Social media followers

JuoURNRIUEOIN Social Media Tulsa:nwanwosu

Unsubscribe rate (Social Media)
IWosiBurivesdruounuRuniannsAinauan Social Media vouAru
58FANUDNU (FIUDUAUARINISIANANAIL / FIUSUAURRAMIUAIAUA) x 100

Average time spent on social media

ANl0Agveds:e:19aNgigiulunaluugedn social media vouAru

Email open rate
Wesidusindiuannnaieaniugnidnsu
58AUdLU (Fududiuangnidn / 9ausudiuanavoaniu) x 100
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22.

23.

24,

25.

26.

27.

28.

Email click-through rate

WesiBurivesdruoununrinisaanasriudiuangnasoaniu

58ATUINU (FUDUAANNINAVUWIUBIUE / 9usudiuan&gdoaniu) x 100

Unsubscribe rate (Email)

WesiBusivausuounuReniann1ssudiudanAru

58A1UDLU (FUdUAUNNINISIANAAMIU / 91UdUdIVEaNEJIU) x 100

Click-to-call-rate (CTCR)
WesiusivausuouginrinnisinsAwriiinunenasrineguugesnadnaifisunudiuou
AURIRUABUINUS

58ATUINU (FTUdUAANUUKUNYIAVINSAWN / 91UdU Visitor K80 Impression) x 100

Customer engagement score
nisAudtuATA:lUUlRgaguuNIsARDus=AUTuNIsSURdauWusSvasnauidinunenund
IUSUA

58AMUONU (INFU7i 1 x UKUN 1) + (INfuri 2 x UaKUn 2) + ... + (INfu7i n x Uandn n)

Influencer conversion rate
WosiBurivesdruounsina conversion ANATULNUABUINUARIWBIWSIREBUWAIOUIBOS
IRYUNUIIUOUGIAUADUINUAAINETD

58AIUDNU (I7UDU conversion / F1UdUAUNIKUKSOLUREUWUSUADUINUA) X 100

Influencer engagement rate
IosiBusiveudnuougnduRauwusnunauinusivesduwaleursasinaingunuduou
ARMIIVOIBUWGIoUIBOSUU

58AUILU (IUdU Engagement / IUIULRAARMI) x 100

Influencer content engagement rate
IWasiBusivavdruougniUauwusnunauinusiveuduyalouisesInuiigunuituouAu
AIRUABUINUKVOIBUWAIDUIOSUU )

58AMUONU (91UdU Engagement / 97U9U Impression VoJAdUINUA) x 100



108 digital metrics dots.academy

29. Long-term influencer relationship

$:9:10aNNUSUARENUISNSNUIAOUEAUWUSTSAUBUW IoUIBOS

30. Brand-influencer affinity

S:AUAIUAUWUSIIA:-H0ANEDISHINIUSUANUBUWGIDUIBOS

31. Mobile app downloads
gauounismoulraniowwainsu

32. In-app actions

grusuNIsNs:AMAIARTUIUIOWWEIABU 18U N1SNAEVEOEUAT N1SAJASUSNAS dad
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Metric RINBoNUAUNU (Cost-based) na:s18ln (Revenue)

33. Cost per acquisition (CPA)
sunulunisinlKTduBeanAWIURINSSUVOINISNAINATNA

v

58AuaU ANtEIelunAuIUry / 9ausuanAninaniAuIUy

34. Cost per action (CPA)
punulunismirlAuBINIsns:ANAaINIsINNaUITUIY
58AMUonu ANTEIelunALIUeY / SauounSasunls

35. Customer lifetime value (CLV)
yaAvevanAniiusienlnussivnasns:ez10aveInsiduandn
58A"UNU yaRvedandn x s:uznannanANduanfvouisl

36. Return on investment (ROI)
rnlsaunsnasnisionnsnatnadnalngifeunouduwusUNIsaINURINaVUIToTA
iAArnlstu
58AUoNU (18R - AUNU) / Aunu

37. Cost per click (CPC)
funuvedn s lKINANISAZNAYANEINTS

38A1uonu AET1eTunAUIULY / 9aUouUmaNRATE

38. Cost perlead (CPL)
sunulunstTAUNBInauITrureuoItiuauTeAuA (Lead) Wunionssulu
nIsmatnnINa
58AMUonu ANTEINelunAIUey / 97U0U Lead ATG

39. Cost per thousand impressions (CPM)
AunulunisrinfireuinuFtiugnIEAIwa 1,000 ASY
58AUSNU (FAUSUFUNU / F1USU Impression NYKUA) x 1,000
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40. Return on ad spend (ROAS)
snoldnifnvulneduwusauaigsnoniiavuaniusruwalkiinsoldbiu
38A1uonu srelnnunuanla / ANE91aTunisnilyuun

41. Cost per engagement (CPE)
punulunsiklnuBudauwusninavunIuRAfUADINIS
58Auoru AEITluAuIULY / 91UoU Engagement A6

42. Cost per complete view (CPCV)
sunulunisiKlgungunisnnouinusBRTnUIUKTVASY

v

58AMUonu ANTEInelunALIULY / 91UoU complete view ATG

43. Cost per completed registration (CPCR)
sunulunsrinfiinanisaun:idouniaseauysni
58AUon AtETeTuAUIULY / 97U9U registration RIa8oauys

44. Cost per complete sale (CPCS)
AunulunisriniinanisBodudneguiaseauysni
58AMuonu ANTEFeTunAuIlLy / 91UoU sale ATE

45. Cost per unique click (CPU)
siunulunisriifinnisaanaurlaeludnistiunisAsilngnu o IRE9

58AMUonu ANTEINelunALIUeY / 91U9U unique click ATE

46. Cost per social media follower (CPSF)
AunulunsIRTALNBIgRRMUBEIN social media LINVU 1 AU

[ v
I — 0

38Auoru ANEIETunAuIULY / 9qudU follower THUNINATU

47. Cost per social media share (CPSH)
sunulunisriiinanIsuensondalLgIWSADUINURAVOdIUSUALUIREOVISVaIAUBU 1
ASy
58uoru ANtEFeTuNALIULY / $1UoU share AIAATU
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Metric NiINgoNUN1sdadns (Communication) na:zlgurua (Ads)

48. Impression

JrusunsufnauINUFAtUDNIIERJFEONAULTEIU

49. Reach
JuougiEuulnelutugninisiRureuINUFARINE"D

50. Organic reach
JuougiduulnelitusninisiRunsuinusBanavunnalnusniAvediwanwosunso
aniwionaounald

51. Paid reach
FuougiduulnelidusninisiBunsuinusBanavulnelAmiEdreiorinnisnouAy
ndodnaulKINATU

52. Earned reach
JuougiEuulneliuidusninisiFursuinusABanaTuNNSATEEUdUnSededu
ANISIWYIWSWIUINSOVIUVOUADIDT

53. Engagement Rate
IWosiBusivoununGURaUWUSAUADUINUG 15U N1snalad ASUILUA NAILEIWSADUINUE
Fio nSonsnARToyaIvuIRU

54. Social media shares

J1udUASINADUINUAFAQNIBSUU Social Media

55. Ad frequency (Average)
ANoagvavdusuASIRluurunv:gnirulnenauidrunertvau

56. Social media engagement
JuoUURFUWUSIHUARIARTULINUEINTY Socia media Tug9:10unsUREUWUSHAU
ABUINUS KEoNSHNoEBUNUEaIN IEU N1SETToAIIU NSNARIRAIL NISUDNFAOEY
nlAnuIngoVne Msnaveyaduveugodny ad

10
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57. Social media engagement rate

WosiusivausuoununGUR&uWusAUBedn social media voAruIRgUAUIUOUAUN
IRUBOUNWNIKUA

58. View view

JrusunsIRnouINus3Elonniau

59. View completion rate
IasIBusivadruouAUNIARADUINUAIATOIUIUIRSUNUIIUOUAUNANIKUA
58AUDNU (91UdU complete view / IuduASINIATEQNIAU) X 100

60. Average watch time
s:g:z1aaaulun1saAeUINUS

[
—

58AMUDNU S:uz19aNNTN1SAAUINUARIKUA / S1UsUASIARBUINUADNG

61. View-through rate (VTR)
Wesidusivausuoununlfnreunusdilolugods:o=10aiikun iRgunusuouAunle
IKUABUINUFIRATD
58AUONU (F1UDU view / FuouASINGATennIaANTAIAU) x 100

62. Click-to-open-rate (CTOR)
WesiBusivesdruounuirinisaanairinegluneuinusiadunduonidnenu iu diua
nSovonoulu SMS, Messenger
58ATUINU (9TUDU unique click / 97UdU ungiue open) x 100

63. Ad relevance score
ArAzuungns:=ulnenra:nwanwoasudluuruingnavlddudaonnaasnunauidnuiauin
togvunlnu

64. Email conversion rate
IWosiBusivounisasny conversion AMAVULAUIALIUNYNISMAIRUUEINWBILE [ne
IReUAUFuoUAURIAUIUNYTNGY
58ATUINU (9TUDU coversion / 6’1uou5|ua’r‘inzjuu"hhmfﬂ%u) x 100

n
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65.

66.

67.

68.

69.

Social media advertising conversion rate
IWosiBusivounisasny conversion AMAVULAUIAUIUNYTIEUNUU social media [neifigu
fAuIusuAUNIAUIUTYUIVIDY

58AMUNU (91UdU coversion / FusuUNdUITIHUIgNIALIUEYTUNNY) x 100

Socail media share of voice

IJasIBUsivaIN1ISNIIUSUANNWATINUU social media [8IREUS:HINIUSUANUAINY

Geographic reach

nsiinfunauidnunelnedeenincurisinununogondy

Demographic reach

nsivivnauidnunelnedsoninouriniuduzluds=sins

Influencer content quality

nsTARzIuuAtUN WYaIAsUINUARWARTUTREBUWaIOUIsOS

12
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Metric INY2NU e-Commerce l1a:n1sl8USNAS (service)

70.

71.

72.

73.

74.

75.

76.

77.

Basket
$UDU session AUNSIEFUAMINNTA 1 Buadlun=NS1EuAn

Basket rate
iJosIsusinsidn=nS1auAnaununNIsnNENIKUA
58ATUONU (FUoUASIVON Basket / 91U9UNISIVATEIUNIKUA) X 100

Average adds per basket
ANI0ABVITIUOUFUANRDNNSEomMons:NE1FUAN
58AUDNU 9IUDUFUAINDNVIYNIKUA / FIUIUDDSINDS
Customer acquisition cost (CAC)

AndusiunuRinavulunsIfuNBianAlrUWURINSSUNISNAARINA
58AUonU FununismaANuruAvadnALIULY / $rusuanANINavU

Average order value (AOV)
ANI0AeVaINSIEINUROHTVANEIED
38AMUONU SNElANUKUA / 971U2UNISAIED

Lead-to-customer conversion

IWasigusivavdruoununidasusnngduiaulanateiduanAifeunudtuougnauls

AYHUA
58AUonU (FrusuaNATNINAYU / $IUdU lead AQNAS1VL) x 100

Return of investment by channel

s1olERIRATURINAYNSSUNISAaIARIRAalUNIfadoINNNISAATA

Marketing qualified leads (MQL)

Juougiauledudn (lead) Agns:usiaruniwndelnusllivauisnnaneiduanAnle

UINNIINGUGaUTdU

13
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78. Sale qualified leads (SQL)
Jruougiauledudn (lead) Ngns:yswsoune:rinnssevie nioaunsnanselnsRLYIY

Lo

In

79. Product qualified leads (SQL)
Jruougiauledudn (lead) Apns:usineldauAAmIED 1a:IdnIAUUS:auAR:I0UaNAN
AgoaUAN

80. Churnrate
WosiBurivesanAnnsoldusnisiemnnsidaurndousmsifiounugidauAnunun
58Auoru (FruouanfiniFel / SauouanAnnukum) x 100

81. Customer retention rate
WesidusivesanAngaldauAndousmsvevnrusiolUlugods:ez10ainninun
58Auanu {(FusuanAanrinevedsouidanifirun - $rusuanAnInavulugodoann
ArUR) / SIUoUANANNTNOUISUALEOII0AT) X 100

82. Cart abandonment rate
Wesidusivauglduuniondudainnduslulirinnisgoaudifsunugiondunadn:ndn
NHUA
58ANUON (FUoUM=NENFUAATLIONEIED / F1UoUM=NEIFUATNQNESWAYKUA) X 100

83. Customer churn rate by channel
IWasigusivavgnAngmnisidusnisinudinsi:HilenaugosnulngineunuiiuouanAni
IAAVULUIFAzEoININISAANA

84. Average order value by segment

ANl0dgvedyarN1sdigoduAndousmsiinavululsa:nauIdrune

85. Conversion rate by product category

IWesiusivaunisasy conversion ANATUTUNFA:NAUUS:INNGUAN

86. Repeat purchase rate
WesidusinsRanArinisnauundedudngt ifsunuanAnineBoaudnTundo
58AUoNU (FrusuanANtNISEaE / FrusuanAINIKUA) x 100

14
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87. Gross profit margin
WesidusivaurlshinaiunasonAnsiunueanvnsieldninaiu IRsunuselaninavu
58AudNU (S18lANuKUA - AuNUluNIsIIKUNeEUSAN) / S1elAnukuA x 100

88. Average revenue per user (ARPU)
AlagvausielnnssnalnnanArktvau
58AuoNU sneliinurum / 9quduvevanArnSaylEunu

89. Inventory turnover
JusuASIRaUsNVIeaUATAYInEooonIUTE
58Auoru Funulun1s9rLNeduA / FuAnAuindolody

90. Product availability rate
WosiBusivovausnnwsoudrunelugovinalnnnun
58ATUDNU (S:z8:19aNFUANWSOUINUNY / Sz8:10aTNFUAINDS=WSOUFIHLNY) x 100

91. Refund rate
IWasiBusivavauAINonanAvaAuIRgunUITUoUAUANDNVIgoaNnIU
58AUDNU (YaAINISVOAUIRU / 99AVIENJIKUA) X 100

92. Abandon cart recovery rate
Wesidusivaun:n$1audAngnimniaena:onnauuigiulhinasenidsunisns:Ausios
nsgoansnonnuilny
58AUON (FrusuUm=NENFUAANNANAULAIE / FrusunNEVFUATRDNAzAY) X 100

93. Cross-selling rate
WosiBurivesanAnhBeaudnUs:innrtiana:onsgoaudus:innduivy IRsuniu
JusugBeFUANIKUA
58U (FruouanfninIsEoAUAITNU / S1UouaNATNIKURA) X 100

94. Sale cycle length
s=gzi0aMnuAniglunisivasunduidnunenauleduiinanaiduanAn

15
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Metric IN&OUNISUSHISAWEUWUSHIUANAT (CRM)

95. Social media sentiment

nwsouluiivesnouganFaNUsUANINATUINNISONWATIIUU Social media

96. Customer satisfaction index (CSlI)

S:AUAIUWIWDIRVOIgNAMDFUATIIAUSNS

97. Customer effort score (CES)
s=AUAIUWENEIUVaIaNANRuINATUOTATALNBIAUAMEOUSNNS

98. Net promoter score (NPS)
ATAzIUURSAS:AUAIUWIWSTRIA:Us:auAn9:Iu=tinuonsoFUATAGDU

99. Lead quality

—

AruNwvaInauidrunenianInowaule (ead) Annaswvutiunsa:gounwidna

100. Response time

s=uz10anMElunisifineunauluduanAinailonouundugedninana

101. First response time

s=gz10aNFiodldiWernlAiinn sneunauanAAsaisnidolnisaounuIvaun

102. Resolution time

szgzi0anfouldiforimsifidiyn noutoaude la-UninananAndeuniuuile

103. Average handle time

s=gz19a11088NEluNsdnnisdryria:neutoaidonanfdouniuiiaun

104. Abandonment rate
WesiBuriveuyidinuRganisaouniundoveonoukouinde nounv:ldsutioyansolisu
nasinlvdrynn
58ATUON (FIUDUANANRLANTISVONIUELINED / SIUSUANANNRARFOUINIAUA) X 100

105. Message volume

'
—_ —

USunruvagunaununnuidnkinnninaiuengnAnsawlEanu

16
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106. Complaint resolution rate
WesidusivasanAnlssunsinTvdtynnazaunsnUainalfifisunuduougndgouniunin
UNIAUA
58AUoN (FusuanATRIESUNNSEoBIKED / $IUdUANANAIKUA) X 100

107. Brand mentions

UOUNISWATNIUSUATUBDINWAINAMATY

108. Brand lift
NSIWUVUVOINISIATMUSUS N1sangaluunun Kéan1sWostuNAUAIUINTUSUItiouun
nALIdryluuruaAINa

17
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